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Abstract

Because of the house transaction amount is huge and has the high
difference to be unable likely the same as other products, and most of
consumers in their life only have a small number of trading experience,
because the real estate that different types of organization management and
members of different quality, the salespersons are also different regarding
with business ethics. Therefore, this study attempts to understand that the
salesperson’s attribute, trust, customer satisfaction, on consumer purchase
intentions to explore and research, so that it can obtain distribution and
objective results between each variables.

Structural Equation Model is used to perform descriptive statistics
analysis, reliability & wvalidity analysis, hypothesis analysis, intervening
analysis. The targets of this research are customers in Taipei and Taichung.
This research adopts a convenience sampling method. 500 questionnaires
were 1ssued. 400 of them were retrieved, out of which 42 are invalid and 358
are valid. The research results show that all hypothesis are support in our
research.

Keywords: Salesperson’s Attribute, Trust, Customer Satisfaction, Purchase

Intention
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% >e? &2 dF o Auh Q005)F IR i A ﬁsrﬁ;%‘r\ A R
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PEMGEEY = 2?9 A 05 AR E B L g R B RBP4 o
Wang et al. (20060)¥+41{7 f % 87 3 I > 5 B30I~ Slpd B R 4
BB R GREERNA Y 4 AR BRLBRERMERYY 4o

Fobo RiRGE (A ONFRY EREER AL AR o
GEpE s S AT s R A R g Y Bl Tk
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ARIBE B2 AR g e G Ay B
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BEARRALLGEFEE 2R EM B ERRPHE T LEFE
WE A AL BR O RR o B2 0 R e o A
TE IR B EAS R AR B R B end fank o B3

H7: 488 A R R gdEn i &n fHif AL EF 2T v 5
HS: AEZ A RE BB E  En W AFALHEF 212 B8

258 EER/AARE® AL FT
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BA O GRS MEOERGL 0 A REASREL A
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20 B AR G a4 R
AL E R A A S grggsgg/.etal.
S Lo 0 J . H
4 /% Ao¥ N Fr %E 5 Lagace,
ERAA&E~F |3 #8407 657 % Dahlstrom &
HEAR | Fenhama iy L A Gassenheimer
Ry 1 7 dﬁ T e A4 HEXH g5 E | etal (1991);
v B%“‘#—lﬁf@}‘ g RPN A& Gravens et al.
S f Hrn e o 5. 48 4 R R Y (1993);Boorom
RS L I EN A
5 i o amsey ( )
6. 48 X H ¢ Fdik
B ATeAR BE R M8 A
232 ERLARITI TR ETFE
ARSI SRS 1 * fx kR
I &8 A end f
wd FARERIIAL -
2. FHMAZ AL
AR e IR ISR
iR iﬂmﬂtéﬁg A3, FEAga ot % g @ 4 Fornell et al
e T NF AT H H AL B L (1996); Zeithaml
REE R R ?ﬂ‘ﬁ%‘im IH’or' S & Binter (1996);
B LA, y e ., | Kotler  (2003);
2‘12"—:5’ ff%%’% e | 4. l,fl: % L] % 7! "’Lr#*!t Lin (2007)( )
B AR o A S4B E R T
R
5. L ERER AP hE
E X B JRIL BEE
B IAR

—_
oo




£33 EHFUTALER

i A L L M AR
1. #4pzz o @4 & A | Mayer, Davis &
R chi fesc 2 47 4 o | Schoorman
2. AAprio s g 4 (1995); Doney &
ﬁﬁﬁ%??&EHV%ﬁ?U%m&
L A Ay i =2 é_“?‘" o
’# PR ﬁ A L f}‘”"f“\ o Marlowe (1997);
%‘ R#EE2 |3 j\#f“?gi“‘?ﬁ%& Garbarino &
g | FRCARIR A& &95AREH X 2 | Johson (1999);
v G 2 48 2R TR R EPRIE - Gefen, Karahanna
v H2 394 ANpizo o g L | &Straub (2003)
10 B ORE R MR 13
B PR AL -
5. AppRrazada g
Aoae 59 4% i L4 PR
3% o
# 3AMY TAE T T AEFE
e 2| #HIFA T AL I8 N ’F;J% R ik
1. 3¢ 3K MI 4 % B
Bt %R R AP
B & e Dodds, Monroe
2. BBH Y 5 RBP4 S F | & Grewal
CHh B oplan Y
i FlAﬁL PrE AR RN o S (1991); Zeithaml
A ST R IR
el BR AN o (1983);
. FT‘J?&_‘F’) L) ']ﬁirsb 3 %’ ;;:_ f_’-;‘ & /} }i F%F E& Grewal, Monroe
PEY RFR | Mo JUPRER Vot o ‘f&f]’_’i\\'; i & Rishnan
EAGI: I G R E’;;" A Rt (1998); Toe &
2 gz b =k ° Yeong (2003
SRR RALR |, AFLER S SR 8 (2009
i'c%]!fgj'% ° ' '
A= ) SR
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34 REF AT H9%
AT gﬁﬁ@kﬁ%w~xﬁ‘ﬁ%m%&ﬁ%%iﬁﬁ%@%
MATE > oA o B 2 R KT R BT IR
2R AT RED ‘#%%Wﬁ’i“%ﬁﬁ%m&’aﬁﬂpiﬁa
BB 0 AFT Y R E 5000 0 w{cd4000 > £HE E A% 22 A A

1?&1

ﬂiﬁﬁﬁ%uﬂ%’uﬁwﬁxﬁﬁﬁﬁg FEld o B KR
MEINEEETRSE 2 FEE 2 B IT‘421)= AR AR S
%3581 » 3 »xw iz FE 71.6% » ¢+ ¢k > Hair, Anderson, Tatham, and Black
(1998)¥ Wu (2004)4% & 21 = $L02 ;2 (MLE)iE 7 &% Tﬁ"% AN Atk
AgiE2000 1 TV REEHE D ARSNGB BT R A R Ak
BESHS ARV HRI2 KR -

TR A3

AT A2 G0 B AMOS-17.04c #2& 2 S 2% E
PR E G ARHCA e R0 SEM. 4 47 R - AR S £ R 2B R %
S s B o AR P F i iR R S A che i R 0 TS
AT A g L x Bapik ira B g ik d m 2k F 2 ¥ (Hair,
Anderson, Tatham, and Black, 1998 ; & £ * X 95) - ## ¥ "T 5 Hu
and Bentler (1995) ~ Mueller (1996)£ Wan (2002) & 4 #7i& 3k * gk
¥oob 38 RSV e o B3 * Hair, Anderson, Tatham and Black
(1998)crsdimm 47 > T 5 R E S RE R 2 %F  B{ w BILRE g & 2
g f -

#2345 Anderson and Gerbing (1988)% Williams and Hazer (1986) % T+

SR GREFTAE M G BA SRR F-BERASHEFY
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o 2 78 398 i 17 Cronbach o % fca 47 2 SR 12 Fllica 45 BT 2 B

Ho ehE R S TR 2 R R D RS FEREL RSB g 258 SR &
SRRt R 0 A E T ML HEN (B *ﬁ””“”g*’”ﬁﬁ

P R R R A LT A e B

351 %k I° o3t

¥ b gl apgRes  FIEEgARAELT s hEP R
IR o HRRE P Ry PE AR AR R DGRELTE LT
BADPER > 4RI LT F 03§ ReOm e ) d e &L
Gl B HEA] N BHEHCALY o T R SRR N T R R T
Wlﬁﬁlﬁﬂﬁwiwﬁ’%9D°¥%i§?%?ﬁ%%,%%ﬁ§
BHA B2 T FEa s FlPt % A 7 2 o 1345 Hairs, Anderson,
Tatham & Black (1998)¥ § =42 (X 91)eha & » — S § 324 gug o 3t
3T Z AR

1.} feriniisi
FOE it G AT B & % 24T 1(20.95)

SRR &0 A 9])

3.5.2 B e
Jearrc B L B PIEEM - BREFENDIARIE > R ET € i
- BFE Y o JTar R R R T 5] eniE R
. FADFZEFELFARE0T 2Nt UFREF
2. ZHE R LR &3 0.6(Bagozzi & Yi, 1988)
3. FBHER TR pEE LA 05
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353 1% % B[R

*F 7 &5 Anderson and Gerbing (1988)cruE ik ik {7 & Wtk 1
W BN DA NRS A G ap b BCURG 1 AR R L
FEARNTZ REFEHGEEF S LB EB T kUL 2
BA T2 BRSNS T EME R BA RS S
FETF REICR o 2AFF i fEm 2 R BPTR A 1T %0k 977 > 8
PEHET LAY G AR i ARCULE 1 P B 2
S EBRANIR LA EL A o mT e B R BRIk

354 & BAp R
EHAI R d WE TR FELRER - FERABY ST L

%ﬁﬁﬂ%ﬁﬁ%ﬁ£W$oﬁﬁﬁﬁﬁﬁﬁﬁﬁﬁ’mMHM®mm
Tatham & Black (1998)#-H 4 % = 5 7] : S { ek T~ H T e T
ZH e g o W 2 B A T o
1. & $peifth

G R HCA T RS Rl dp e iz A > 2 R 4y e
+ % gk s 2 d (/D) ~ i B 45 B(GFD) ~ A& £ 357 $3(RMR)
Z 374 T = $(RMSEA) % -
2. HEFER T

Tk TR R IR oA S e R (o] S b 2 HCRl) R R

g 4o A fe i 4n R (AGF) ~ 2 28 chpie i 45 #(NFD) 2 4 g fie i 45 #5(CFD)
3. M M il R T

EAFREHR AR T P R AR R A E -
o3t GrlcTa B e AR R > B R E dp iRt § o2k B e i 4p 1R (PNFI)
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Yrf F1EFELM

4.1 %8z 3t

Kline (1998)4p 1 fz 3+ i B & =% %7 4 fief %‘“Lrﬁ HoowerH § 7
EREAR BRBRRALRLESEHER | W3 RS HER] 8-
d £41977 0 AR E LG KR (EREE) kS $#HiE 4370300
312392 B> AREHREEI @ % R 0 HE 1370.02553.2192 FF >
LG ALERE ES -

241 F P ES R R 4

BLEH TE L i i R
8 %R
P101 6.19 0.959 -1.239 1.139
P102 5.83 0.940 -1.008 1.331
P104 5.31 1.057 -0.372 0.132

BEEBRALRE

P401 5.81 0.857 -0.673 1.231

P402 5.52 0.919 -0.982 3.219

P404 5.25 1.065 -0.312 -0.240
i

P601 5.92 1.124 -0.895 0.065

P602 5.55 1.124 -0.801 0.747

P603 5.29 0.963 -0.300 0.025

24



241 F B ES E RS R A ()

BB T i i £ R
PER AR
P701 5.72 1.194 -0.683 -0.370
P702 5.47 1.180 -0.500 -0.295
P703 5.07 1.084 -0.588 0.086

TR kR AP R

42 ik ° 2tk 2

WAL EF @R Gk A4 o d 24200 WP HLIFE K
A370.037]0942 FF » T @ f onE L ¥ B Hon o LA F A A 1R
B fF B4 00.3950.932 B0y AAZE & S BIT1(0.955 TRl i) -
¥ A T I RV 4 300.1940]0261 2 FF > X 4w+
oo PEEERET > MRS AFAFERPEIFZRE 0 FMGE L

TX SCRLE LN TS “P’ﬂ%ﬁ?%ﬂ’%ﬁﬁi%ﬂﬁﬁ

B P ARSI FORE S P R SR IRE SRR B
For AN AR RGOSR o
242 RRSF OB EE EEFRE L 4
h , FECR T
% ¥ AR GIE L e C.R.
F 12

GBS WY A

P101 0.36 0.78 0.216 8.2]15%**

P102 0.03 0.88 0.209 0.423

P104 0.94 0.39 0.261 12.902%**
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%40 BBRI NG A B R 4 ()

s | AEEcRPE | L0 BEE | CR
i
REERTLR
P401 0.51 0.56 0.194 11.269%**
P402 0.22 0.86 0.254 3.114%*
P404 0.87 0.48 0.242 12.110%**
=
P601 0.31 0.87 0.213 7.932% 4
P602 0.18 0.93 0.207 4.213%%*
P603 0.53 0.65 0.196 12.327%%*
MER LR
P701 0.42 0.84 0.207 0.123 %
P702 0.08 0.87 0.201 1.547
P703 0.67 0.65 0.202 12.130%**

S RSN ]

4.3 »x R &7
AT SRR TR SRR LR 200 R > SRR R A 4T %
FEESEFES DG &R R AR LT L LR et aor

% (Convergent Validity)fr % %] 2z & (Discriminant Validity) °

4.3.1 Je 3 £ 5

BU N ARHERLE RN R SO FRR 0 AT
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1R EA PN EMLE)GEFE > B A HEEBEARA TR 18
A 78058 22 ) & & B (Hair, Anderson, Tatham and Black, 1998) > @ 5% p
& i en g R > ¢ 42 B W|3E P & A& (individual item reliability) * & 3+
W1 %’Ké%ﬁ%”kiﬁ CBUE R R AT A RW R AR G
ERYEI EBEAREPRPAIMS R GREE > X 95 A7 L $1E
L OR IR LA G AR T R R G LA L RT05 4
il L3005 M CRIES w2306t > P FlE f FE v EiEE L8

F_&

\\\?{y

27 AN E G el 0 R EACER43597F

243 EHANAE L REL T A1

MLE £ 2+ 4 #c
%78 _ SMC(R*»| CR | AVE
FlEERFE | FEEL
C- A Y e
P101 0.78"" 0.36 0.61
0.7833 | 0.5736
P102 0.88 0.03 0.97
P104 0.39"" 0.94 0.15
BEEZBAR
P401 0.56 0.51 0.31
0.6778 | 0.4279
P402 0.86 0.22 0.74
P404 0.48"" 0.87 0.23
2
P601 0.87"" 0.31 0.75 |0.8627 | 0.6814
P602 0.93"" 0.18 0.86
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%43 LA ZRALFIZ A H)

MLE iz 3+ %8

5% SMC(R?)

Tl p g | FEEA CR AVE
P603 0.65 0.53 0.43

MR B

P701 0.84"" 0.42 0.70
P702 0.87 0.08 094 10.8667 | 0.6897
P703 0.65 0.67 0.43

L1 *P<0.05 **P<0.01***P<0.001

432 F B3R A
*F 3 &Y% Anderson and Gerbing (1988) 7 3% K & (7 % W 3Tk ik

c R R A LS B A i) i SEE S R FE SR e &
BARNIZ RFEHFEFF LB R T ok VTR 2+ ER
AL REFEHEN 23 B3 A SRR pldn - e B

B REER o AT PR 2 WA AR R0L 2 R

OEHET EHA Y 08 A G P M G ETRE 1 P BTN 2
+ = 7 ijﬁ "15’“%3_‘\7 "P—’l'gl_:i‘\ ,r;(p fréf#_ﬁ, ﬁ;’,&_,g’ﬁc‘?‘zﬁ,xlii)io

%44 F LG 2 F PR A

. RN T 5" >
-\
Jﬂi—} :T\: XQ & d.f. X2 & d.f. AX
ay REE &AL R 299.5 43 386.2 44 | 867
A R iz 306.7 43 461.5 44 | 154.8™
}%‘t’f— Kk
LR LA 259.7 43 421.1 44 | 161.4
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% 44 F‘if?m 2. % W B A 7 ()

, AT TN
B oo df REES | e | Af
A B X B
REE (3 252.9 34 322.5 35 | 69.6
% R
B MY AR 196.5 34 391.8 35 | 19537
=iz FER AR 326.5 34 410.4 35 | 8397

A=A - A LR o & *P<0.05 **¥P<0.01%**P<0.001

04 S i B A H
441 ¥ Ag P

SEM(Structural Equation Models)¥ 2% B 4877 7 3] & 30 fF chpe
WARR MR BN LA DTFIRM G o XA ARERES A
P AT Z etk A8 % 0 Anderson and Gerbimg (1988): % » 1% & #c /&
<4200 4 B 7 0 @ 145 Hayduk (1987)H 77 5 2 5ok b » bt (7
AT A R 50~500 5 F o fE PR AT 500 plaEEd

Ilfeac > @ AR thAdcs 358 BV MAERR e

442 P LEHRER

B AR Rl & AR NN R Sl FAR ~ Ly
W2 BELRBNETRE > AT L&A A MIEMLE)§E » H¥ %
itz BB nt k> A& 44852 P &K F (Hair, Anderson,
Tatham and Black, 1998) » @ #5% p f & fen|8rdpih - ¢ 2B B[ P
& (individual item reliability) ~ s 3+ xﬁs;q.\@ R AT ORI LA F
G ¥ B ] >02.58% o B I P oeniE B T L & %38 R (squared multiple
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correlation; SMC)» i & § {78 B W|IE P BB AR MMM % B (RE
F oA 95) e RPEARERIT] » A7 BRI 55 B A% o HN PP ASF
ARG P BHB ARG EFIAFERANFELE o AL AL
BEESRARMEO0.198 ~ 5 ERME0.161  REF R AFRE0.288 2 ¥ o » k2
Pt Sl ER FORE CRFECR L NG HE Y ] 3258 o A

PR3 RmAEL o

443 FRE R

WA pRlt L amR WA R TR AR > 7 RIS
¢k & 55 0 @ #05% 3§ fe Hair, Anderson, Tatham and Black (1998):#-# 4
LZ %A L g ¥ & R9E (GFI - RMR - RMSEA) ~ 3 £ if £ & 7
¥ (AGFI-NFI-CFD % f§ & i & & =€ (PNFI-PGFI); & # 7 i& Byrne (2001)
ﬁ@ﬁ’@—ﬁ%ﬁAﬁ%%@ﬁﬁ%mmwuﬁ;&%ﬁﬁ@ﬁiﬁ
oS R RT B L FHAR AHEE L R Rt TR o Aok T o
ﬁ@ﬁ?%&’%?PE%%‘ﬂ%éﬁ%%”éﬁw’ﬂﬂﬁﬁﬁﬁi
PEZTIAF 2 o SN E AT AP A ks FlE > Tl o HEH
feif A LFEE - 0 F £4 3 v A R(IRE 2 £ 2006) T 7 Bagozzi and Yi
(1988)3i%n & peif 209 2 F 2 RMR-['370.05 5 BR[:E» %F > 1208

M E2RMR AT L TR 2 RE SR AT EHAEN N A
*ﬁiﬁﬁﬁﬁwﬁﬁiﬁﬁﬁﬁ@ EE %&%ﬁﬁﬁui’@
AT 2 A BAB e LA 2 5N 0 AT RS i fe @ o Hair et

al. (1998)H#-H 4 2 = f45p] - SHPLAFE - HMEJFEAFE - 2

B ERGTREE o WM = A A AT

. SHFEARAEFE + 4% KT MY LR S 4p i EL o
2R R Ap iAot 3 S E g & RApIR(GFD) ~ Lo £ T 2
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(RMR) ~ T 3237 2 B354 * > $3(RMSEA)% - RMR & £ e/ £ 2
RREHE RETIOE2 T F R I AL A ) o Fpt H AT
00 %77 HoaS qf e B AR > d 20 2 R T R A S PR F 2
0 PRI R ok R bl s G R FIN R Pk
FrAE2e gt 2Ry Bfrd v RFE- B 5T R &
#ooR 89) o
2. MERERGFE P R ROUTHE BB 2 n &R TR piRT
AR & R A 1R (AGFD ~ A& JF ehfie & 4g R (NFI) foit i fe & 4p 17
(CFD % -
3.MRRERGE P ARAFEEAFE A RTT IR R A
P st o R - Bt et ER O SRR O TR dp R
i & ek B e & 4p HR(PNFD £ ] & 0if & A& 4p #-(PGFI) -
AT EMEANREAITEERE T L 450 5% orif > AFF TR
WS P AR e R 2 B g e R 2 SRR R 0 dicd
TR R iR Ap iR o B AT L L RCA D e A H 2 B0

%045 FREHS il A %

fie i 4p | oy 2 ] AFE T RS
Chi-square(CMIN) gl g 142.856
DF 48
CMIN/DF <3 2.976
RMR <0.05 0.06
RMSEA <0.08 0.074
GFI >0.9 0.933
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%045 R pE AR )

Ao i 4 15 2] 8528 B R R
AGFI >0.9 0.891
NFI >0.9 0.929
CFI >0.9 0.951
PNFI 3505 m0 0.676
PGFI 35050 0.574
45 BESE

AT B PEIE (maximum likelihood) #7 i 34 4t ke & > ¥ %
MR AP EREEERE R A2 B GRS BRR YRR
Fard 4.6 B e R BT AL FHERAES CR B9 Y - B
Do HEP AT L AR ik f0 0 M B AR RERETRLRLE
i< i s 044(P<0.001)2 CRE B F » &7 A7 2 B HI - 478 4
EABEREELRLARN S AF l v B85 s 48X BHEHER

2 eim Glics 0.13(P<0.05) T CR @45 % » £ 7 AFF 7 2 [k H2 :
HEARBRECER T AT NI v P2 0 H8CF RIY

i
RREZ BT S 0.11(P<0.05) CR i 5B %E 4 7 2477 2 % H3
8

R RHEEY LR S AT e A S R AL RN

2 BT %Bch 0.11(P<0.01)® CR & 5% 407 A7 7 2 Bk H4: AR
%;%%)iﬁg,iﬁl}_&?#m;? égK'%“"‘ ,/éﬁ%“,/%fé)iﬁ?i‘é iﬁ"i

BofT Gdich 0.11(P>0.05) CRE 5 # A% > 27 2425 2 Bk HSAf &

BAEEHL AR 2 L3 EF I8 CEHME AR LBRE G
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o

~

BREELEFRFL» BT

% 4.6 SR RS iR B4

A B S 1 B CR & FHEESE
#eLh R T LR 0.44 5.491" B F
HeE REonE 0.13 1.936 BE
I WY e A N 0.11 1.938° B E
BEEBARoRZE 0.33 4.179™ BE
MEEHLEDHE L 0.11 1.527 *EFE
BiEoEY AR 0.44 73137 BF

3L 0 *P<0.05 **P<0.01***P<0.001

46 ¢ A »x% it

el Tk :‘43{}3 BBk h 2 Rk P (HRERE > X 95)

\rm\-

FaEFETR%E 20 AT FETHEEAHEAR BREELETRE
BRGE B A2 IR EHF LS, BERAAREL Z MY R
2 e b FRE  a b T8 LR LB EHFRE
FEEFTAIL o

A #1735 Baron and Kenney (1986)3 21 #73f = 2@ /i 2% 4453
B AR RS B PP R AL AT A [k
b ApBEY R ) RS R FM R IRBERIEF -
BEAPFTEEET O BEARALAE L EHS LA R BEEME L5
3¢ ik HEs 01660 Boock Rl s 0279 33048 A f
PR RAZ ER% 0113 MR ELATHLZALAHH LA A L
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BRABZAEF AP sk REHBELRLAEMEIHELTLE T
Pk High 0144 Bk Rl L 0249 BRAELAL RAHAY R
B2 B #ck 0105 B F AT R ST B AR LMY AELTE G

LA E S

%47 B i~ Bk &8sk

H R B A

REE R R 0.445
[P 3 0.126 0.329
PEY AR 0.113 0.105 0.437
%

== 0.146
PER AR 0.166 0.144
K RCER
REE R R 0.445
(B 0.273 0.329
PEY R B 0.279 0.249 0.437

4.7 * sk ik B
Hoek e o7 o W3- GRERCADZ 2 5 205517 03 - (*
BHADZF 3 E L 2096450 @ A - EREA Dt S EL R G 4128
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A EAd RLEES 1BA Y R(@005)2F 3 E384 72+ EL
BEF -F 0 gAS TR ME SoBe 4 LR BEHEL S
LRGBS IApE - FP T HRTE SR OT PR Y - &
- g e
B AR S
(0.62)F ** 4 & &
%‘ﬁ%ﬁ%@%%%&ﬁﬁ@%%ﬁﬁ*@é&%ﬁﬁogy%w%
S s AR BB E R RS B TR Rt

LA S R L Rl [ 0 R AT 0 4R 4
LROPEEREE > 5 0 3 A SR e P R T R
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