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Abstract

More consumers use the atmosphere of shopping on the internet, it is a
convenient shopping channel. The online stores need to meet consumer
demand and the desire to maintain the old relationship between the intention
to return. Therefore, this study goes through the perceived shopping
enjoyment, trust, sales promotion, interactivity and Perceived Usefulness, five
dimensions, in order to know which variables will affect the network of the
intention to return. This research uses the southern online shopping
experience for the parent sample, the sampling method adopted to facilitate
the issuance of questionnaires. And component quantile regression method
used in order to consider consumers who have online shopping experience,
and empirical testing the intention to return given to different purchases.

The results showed that (1) Perceived shopping enjoyment on low
intention to return: That will be increasing trend, during periods of high
intention to return, will reduce the trend. (2) This study attempts to square the
use of interactive, the results showed the relationship between curve. (3) No
matter how in high-or low- intention to return, that trust have no direct impact
to return. (4) Promotional activities: Intention to return further heighten the
impact of promotional. (5) Perceived Usefulness: Perceive Usefulness further

heightens the impact of purchase.

Keywords : Online Consumer ~ Intention to Return ~ Quantile Regression
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N-E RS L

Tt bR ERTRY FERIpROFY

P T TR hae F % 4% ( Perceived

Wik

{

Playfulness ) 3t e ié * @l 8 ¥ F 04
Moon et al. 2001
ORGSR BB e LR
( Concentration ) ~ 4+ % = ( Curiosity ) ~ Tﬁ] ¥

( Enjoyment ) °

S dp s P f Mk p D 4 B A

TR SBT3 R o

Childers et al. 2001

o BABRT (T LN AR B L BAEE
Koufaris et al. 2002 3
PP P AR

BE R REREY SSR  LE R IRRE

Thatcher et al. | 2008

\.\’

Lp S R (B EAE o
R L ANRE- T L i
Ha et al. 2008 | 7 Ty #AB X F 5 6 BLEW (M)A R T

o

et

FHLKR D AFEY R
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gt ¢k > Wangetal. (2007) M iR & REFAE MR v UIREL
AR R > FREEES A 9 54 (Control) ~ A ¥ 45
(Interest) ~ j* & # & ¢ (Attention) ¥2 4+ 4 = (Curiosity ) #-i% iF 3 %
% & (Hedoince Value) # 2 BAFZ B 7™ Ty ‘—"z APEYEARY N A
BABE T RNPLL IR - R E LR By EHpF o 17
R LB WP T L R R R U RFLEETH
7 JEant & (Rice et al,, 1997) - F]* > Koufaris, Kambil and LaBrabera
(2001) # FIHF ZABEH S § FLLERRDLR - 27T K
Koufaris etal. (2002) ## 3 » #-p & R pitd 2 o P 262 5 5 T 12
o R AT 0 TA S bR o

23 I &

Fopmppe X LR VHOPAK PERRALVE S EH T
(Telent) ~ £ + #8i* (E-mail) & 23 T (WWW) R A% 5 0 7
EHRERY  BF () 5 RTPRPRBfer TP EE > (£
R AR L P b H R T e angE i o

Hoffman and Novak (1996) x5 T3 &4 | € 2 B 1| * % ¢

3]

MR o Ed Bl YT mﬁ}fg‘.bb?‘?"ég"]%l—:/#?’gﬁ EEENUE
A AR IR I BT R B FR R G AL

72 F P (Response Time ) £2 & & ¥ it 1+ (Response Contingency ) ; 7
WRBESARBROELUFENCFEI2TEREDF R o g Ho ik
H-H%EF 41w A3 ap ¥ (Alba, Lynch, Weitz & Janiszewski,
1997 ) - Ha and James (1998 ) ¥$>t 3 &7 P rgenT & » # il

AL o MeBLR Y FT AR RES% o A A ehid = £ o Chang and Chen
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(2008) & * G & F ~ & ,aﬁfmﬁ;:,k AEABFRREN T F L BA
FIL Y o RI R RA L R R F BRI B AR o Sy
PR AOTAAE T B RE G ;‘ L A B RIS R |
ZaE

.
.1, r»/ﬁ

-

SEF ARSI L S ﬂﬁ % & ° Srinivasan, et al. (2002) Z_&
X Akt 1 B F ?,kjt_,/rzi?ﬂ};z»;@]i,jﬁ_,,;‘;j 14“‘;%%

G OGEHE B R E T O R KR TR BT B S8R

)

g % Pler st 3 # e (Aladwani et al., 2002 ;5 Alba et al., 1997 ;
Jarvenpaa & Todd, 1997 ) - F]pt » R B B RS ¥ =7 > ek F SR A
PRI ERYREF R AR R BRI G AFLRES
Jﬁ«%}-—é?j T T R 0 dod 2.4 P o

@i&?Q?W%*iEMﬁﬁﬁzkﬁﬁ@’w%—%z

BB TR ERERROFREREEY = 20080 SRR AF
P ] éé'b‘_fi& »4r# 2.5 #777 o 2 Hoffman etal. (1996) %7 3 ¥ iy
DR T Y %’%E’ 7 % % (many-to-many ) 2 & #8588 7 Jﬁ‘ 3% o
Chen & Yen (2004) 45 113 2 A e pepbir ™ > § 2 &2 § 2 o3 H
23 B &l chiFd o Massey & Levy (1999) RI#-T #4055 B igs !
O H RPN F AR B gfg B > T i p F 3 % (Content
Interactwlty)’ E - 'lﬁﬁd L ABRERY FEFIH T
BAET (Interpersonal Interactivity ) o 7= 3 H is & ﬁ -3 e el G

¥ & 5 %4& (Playfulness ) ~ £ 4% (Choice) ~ i B4+ ( Connectedness )
T 3w £ (Information Collection ) £ F 3 3 48 % /it ( Reciprocal
Communication ) » * H# PR A28 chF ~ ™M > = 3 T 45 ERIRG Ok 4
%1% (Haetal., 1998 ; Chenetal., 2004 ) -
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124 IBRTHRLAPM Y pREL

£5 | & Tk
B SR E - RS- B T —‘F'Tm'rsi},i\; v Bl B
Hoffman etal. | 1996 | = % B #7ehr frw ag > @ @ 3 % { %
rEA R
FEL AP W) 16 iﬂ” g 2 el s RiE R
Deighton 1996
Hr i N g 4o
Fe B HFHEd G Ak 75 PR
( Response Time ) ¥ & Ji& ¥ it 1+ ( Response
Alba et al. 1997
Contingency ) 5 7® T e B4/ TR B e 1l fi50 2
FEEZTEREDF o
IwWHE - e a2 o PR
Haeckel 1998 | &> G F MR Pl F 0 I B 0T 5o AR
i) R
AR ARR o RRRY VNG ELR
Ha et al. 1998
4 dF o i oo
FAMGHESRERRp Lana 4 BN E
Childers et al. | 2001
RN 4B £ W T RS o
Srinivasan /ﬁ?’ﬁi"“é*%me——{“ R ER -y B e
2002
etal. —‘T" };‘Eqﬁ ’—/\%’ % %-’ v I):]'—\x /iﬂ? °
Changetal. | 2008 | 2220 § F 2 B 3 & & Hig iz & o
’f' Kk %IH ffﬁ
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LR AT P Downes and McMillan (2000) #-3 &+ 2 & 5 T
2 g 2 (Direction of Communication ) ~ 38 p% & ( Time Flexibility ) ~
% % (Sense of Place ) ~ ¥ #/4 & (Level of Control ) ~ ® Ji&
( Responsiveness ) ¥ s % & i@ P ¢ ( Perceived Purpose of
Communication )  Anderson etal. (2002) 45 4} 2k 22 g E chy soit 1 &
I T e 2 SV IRGRE 5 b > Baueretal. (2002) 3R )R
—"ﬂzb"i'wé;,m‘é}fh i;ﬂuﬁ Fl?f#p_mg;am g khiguz gEE
(#) “TREDF TR LhEd T h Ried g pedhiid & f
( Kuanchin & David, 2004 ) °

FlOt o RREEREAEEM BRIEY S EERATR G B EaA
Ao gd T BAE B e Bk R i a2
R "%f e LR o T AF e 1 0 - R B RenfE & 4 £ (Shani &
Chalasani, 1992)c A i pRix4" & @477 - B & AAd > H F M 5% 2
HIRFA A Fdk 207 & 0 L4 FPRFFE B RORIER OB IE  FIM AL 5
%ﬁzri&w$£°“?m“¢iﬁ i) p AT A2 DA AR
B REFEE AR P B RRT B EIREG LBPFAL D
ok  Ea AP I R A (MEET~HREE > X97)-

PR g B LAk p 3P ALY B ek T R R 0 R
Bt s B () #F @Y ARG

w2
-ﬁ oo PFAL R X FldFeans $ 8 ¥ o f



% 2.5 vﬁvr}gxﬁlﬁaa

g5 | &0 E o

# 4% (Playfulness )

£ # (Choice) ~

Haetal. | 1998 | B %% (Connectedness) -

3 % £ (Information Collection ) ~

3 3 4p 2 7 (Reciprocal Communication )

Massey % 3 & (Content Interactivity )
1999
et al. A ¥ 3 # (Interpersonal Interactivity) -
Burgoon, 2 3 % 3 » (Interaction Involvement ) ~
Bonito T B T4 ity ) ~
1999 43 B % (Mutuality )
Bengtsson, 19000 i# 4 i (Individuation )
Jr, Dunbar
and Miczo
7 3 2 g 12 (Direction of Communication )
B4 pF R (Time Flexibility )
Downes % .44 (Sense of Place )
2000
et al. =414 & (Level of Control ) ~

w J& (Responsiveness )

o4 i@ P e (Perceived Purpose of Communication )

—

TAHLKR AT IR
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Deutsch (1962) # '3 iz #%is » & ?fig%ﬁqg.%z%%z - Ay
LB TR o BM BT Y Y HN R B RLF Y AL




SIEE MR Y o A B E Rk P g 4 (Credibility)) 2 &
% (Benevolence ) ( Morgan & Hunt, 1994 ; Doney, Mullen & Cannon,
1998 ) o Garbarino & Johnson (1999 ) o i fr*u{ BT PJ]%.‘« ik
Colag) 8 = Rl PRGOS o AT FFAFF TP 0 Lin and Wang
(2006) #- % i ¥ % 5 & 2 (Integrity ) ~ i= #& ( Benevolence ) ~ it #
(Competence ) 2 % ¥ 3|+ (Predictability ) e
Kmir# Ko G EEBAIL S A8 ¥ < # k4% % Sonja (2002) -
A f # i kv = (Frank & Richard, 2000) #2 3 # ( Zaheer, McEvily, &
Perrone, 1998) % i* * & » 5 122 § - fakg £ & 3 ix i‘F""mF LN
FEPH AR TR RS RFRTHHICE FIPEEVRI-HLL
FlF oo Fla vy H @ B s M T e b s (Jarvenpaa et al.
2000 ; Pavlou, 2003 5 Suh & Han, 2002 ) -
AL Z 3R ma B R X8 LY f £/
G R A ER o o fEd REaEn o TR MR R i
@ 3 e F RER R Kl e Wang and Emurian (2005) 4
w s B GG Jﬁ‘k_ T ﬁ ( Trustor and Trustee) ~ % % i T
( Vulnerablility ) ~ 2 2 =17 % (Produced Actions ) ¥2 1 gL 48 ( Subjective
Matter ) e McKnight, Chervany and Kacmar (2002 ) #— & #7315 T 22 e jt
R H AR e Rk o FRE R OET A g F AL G IR - GRT
PO EAVE IS B E A BTSSR U3 RN E @
BoOWRHFEEAEMOOPRHR Y R A mFET LG T T B
B e kiFEAG T e 3 4R 5 E (Institution-Based Trust ) ~ + *2 B %
% = (Interpersonal Trust) % i % 3 i Mg = (Disposition to Trust ) - Turban,

King, Lee, Warkentin and Chung (2002) 25 & @ &7 F B¢ » B T &
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ATk AFENBREA I SRS N R IR LR, F
VR ERSEREET SR (ER LR Rt gl R

pro i ¢ A 2 F 3 i (Information Asymmetry ) 7R 42 ( Ba & Pavlou,

O
F.
U
ol
ol
E-)
W
ki

2002) 0 2 g+ B A AR AR E -
PP e 2k eg B g2 f i > (Gefen & Straub, 2004) 4y
;,ﬁ;;& % 2R 3 F

s ﬁuﬁ R FMEE b 2% 4 @F.‘zé" id f/‘f;i‘%g_l' Bhagd & i d (Kundisch,

BRER > H TR LR 7R P $ TR S

2001 ; Lange, 2002 ; Mcknight et al., 2002) > § 3+t 2 % § & 8> 3 &b
% FE R E)’If&%“ % B & & 7% 42 (Reichheld et al., 2000) > A A&7 +
BIFNRBE T 0 B ESEFFE R %rd (Luo, 2002) o
Gefen (2002) & % # o chaedf k2 iz > 2% 8 (Integrity ) ~
w4 (Ability) ~ i= % (Benevolence) ¥ MRk 3 f Zehfp e o & 5 & —"ﬂz -
BEIEL THRREPEHT IR D EG G (Hays & Hill,
2006 ; Eshghi, Haughton & Topi, 2007 ; Woodside & Walser, 2007 )- Singh and
Sirdeshmukh (2000) Rz i > & =3 7 JFLf ZEEENE WIS N E N
(Competence ) ~ & & (Benevolence ) ; Walter, Muller and Helfert (2003 )
fpdiEe 7 &% 5% 4 & (Benevolence ) ~ 3§ ( Honesty ) ~ it
(Competence ) ° i34 T & PR F LB E/2Y > fEL 2 E 5 R

FOFfrpr B ene Rt o A REREHG > 4ok 26 47
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4 2.6 5 EEEHe

E i 42t o

g

3 (Credibility ) ~
Morgan et al. 1994

i % (Benevolence )
| it # (Competence )
Singh et al. 2000} & 2 (Benevolence)
&+ & (Integrity )
Gefen et al. 2002 | i * (Ability)

iz # (Benevolence )

#1 & 5 iz (Institution-Based Trust ) ~

McKnightetal. | 2002 | * % & % i (Interpersonal Trust) ~
B+ % iz ¥ w (Disposition to Trust)

i 4 (Ability)
2 (Integrity ) ~
. ( Benevolence )

Kim and Benbasat 2003

. (Benevolence ) -~
" (Honesty ) -~
¢ 3 (Competence )

R T B T o
S omll |l |wb

Walter et al. 2003

@y | @y

o+ (Ability)

&+ (Integrity) ~
Gefen and Straub | 2004
i= #% (Benevolence)

¥ Fg Pl (Predictability )

,3 [E3 dﬂz B F‘ ( Trustor and Trustee ) ~
% % % ¢ (Vulnerablility )

,g 4 en7 % (Produced Actions ) ~

A LR 38 (Subjective Matter )

Wang et al. 2005

&+ (Integrity)
, [ i= % (Benevolence ) »
Lin etal. 2006 it 3 (Competence )

¥ 35 P/t (Predictability )

TR AR AR
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Y-2 0 ARRFEALEIY R RZHGEFE S 2 &2
| P19 %7 & (Sultan & Mooraj, 2001 ; Warrington, Abgrab, & Caldwell,
2000) > R p B REaE (HELL %ﬁv?f&ﬁ%%@% RN
R R AR ARG FET G EHTHC I P ¥ = (Lee
Choi & Lee, 2004) © F § AF EZ & 3| 7 FE T M foh & 3 4o pF > BB B %
PRR AR EREEIFTHE BT > TG T ARREFRE
o ¥ o P 4 LB L £ (Reichheld et al.,, 2000 ; Heijden, Verhagen &
Creemers, 2003 ; Grewal, Lindsey-Mullikin & Munger, 2004 )

FIHA AP LT BERGH LA NI R BT E

TIREE N iE > b PR AR S aniertd 45 (PR EH X
97) - Harris and Goode (2004) =7 7 %% » # R T L TRl 7
FRER DTG FS o R F R R R PR RS
PiFhist s ¢ (Haetal,2008) o A7 3 134 Kimetal. (2009) =3 » #-
PRERREMErGETEL TR A0 A FReREy s ERY

CEABF R ES R P FEERR

¢ #84 2 & (Promotional Mix) - 3k » 5 7 B

G
ur] RS
\m ﬁm
\-n t\, ‘ﬁ:

VF T Kﬁ*ﬁ¢ﬂde#7’ﬁ%%&é*@ﬂﬁ%ﬂ%ﬂ
TeolT# KRR 27 &FFS T EA > M Aar B p

BEH S AT A F BB R FH TN RS ER 0

i A EL E RGNS § T e S
$+0 4 & 184 (Sales Promotions) & 4& 4 ;% & ez Fl1 B » ¥

IR TR 1 N N R S R R

5| el
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A S PRAR o 2@ A 4 F7 EF F R Kotleretal. (2000) - § & & (&
86) RIFLA M 5 7 2 Tk § 4 & £ 5 KBl 434 7] - Engel and
Martin (2000) RJ32 5 @4 - 25 wdRNFHEH 0 KESTEG 7 F &
Fedl il Bt R enfledds o g Y Ko p A o 7 Kotler et al.
(2000) Rlzez @A a6 2 & B i) § 5 - BHER af 7 E 35
PR AR RFAESERMI LG RS TR E SR EZY
BE A AR EE S AP R 4T EE ﬁ&\%ﬁW%‘ﬁ&
AP B R o o B E R e &
S 2 L R GE B 2SS Wk o Belch (2003 ) #-iR4) 2 & < £ F
Rl 2 T EIFL IR PR RERAAESE G g obeniy B A F
KR A Sih- & 5E# o Kotler (2005) s B4 £ (7 47 3 @ ol 4
AP FFE - o TR RAD - el Fla ot S s R

PoRER R R AR L5 F sl - B2 B E T R AR
BER A -REHONEETLE 0 AT HLFEPN hF LR
AHEIF 0 BB MR KRG R o AL RS K s
2T &K hek 2.7 AT e

Shimp (1993) #-i8 4 1 B crvif FIpF s A 5 = T s 2 13 o d 3001
ﬁ%ﬁ”ﬁ@”ﬁliﬁﬁ“ﬁ@%%ﬂ’4§€%&ﬁ%;wg@Wﬁ$’
Campbell and Diamond (1990) #-% 41 £ 5 2 28 B &E2Le 8 @

&
I}-
\Tm

mlz
S

&

pi

%k

FOUEAEELRIAR R dodTde AT RS SRR R E R S 2
e BT AR R e R o 1 B S F ) 474e (Price-Off)
7% % (Coupons) ~ F¥ & (Premium) £ H # (Others) ; i ¥ Kotler et
al. (2000) &5 » M H EIpRMFHRECASR KL { MO RR &KL
a5
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327 WHER LHR2LAPM Y R4

*H s ¥
. BB s 2 THRBHLE A B E
F ik ® % 86

3% e

Stanley 1997

Sales Promotions ) & 35 % 3\
ERaE T Lo 2 EET R R S e
e B p Pl gm0 p o HE
A S~ PRIR o Em A 2 BT R K o

Kotler et al. 2000

L .f‘=£'_”ﬁ W AR (T A E R T R
Engel et al. 2000 AR T TP ST SRIC SR SN
ﬁ&ﬂ%ﬁ@°

CEHG - TH G LR P B RERH
Belchetal. | 2003 | &% i § %37 chif @& FIR MY A&
L

2

% oz
- /J‘E}IJ/\—"« °

d - ey anig Fa B Arie s R
PR LK EAME { P SohieE o

Kotler et al. 2005

FAL KR ~AT T BT

#+ #b > Pauwels, Hanssens and Siddarth (2002) # 3| & &84 it 2®
WP A R e R R R AAT SRR
Bl NEPHPE > T LETRRY S AT A ZE %F o Pride et al.

(2000) 35 £ ¥ #r sl g & ¢
aﬁ:} iR nE R K2R

P oo kb

'ip:/i‘ ’{I’JJ/E-#‘;‘_?—%W’%.L ’

2y E EIAEY P

‘*—“ﬁ *‘mﬁ
N,



I L LAl L R (Create Awareness) ~ f% % 4 ( Stimulate
Demend) -~ $:°¥ 3# A & (Encourage Product Trial ) ~ %_& 2 5P A
% % (Identify Prospects) ~ 4% g £ % 35 & (Rentain Loyal Customers) -
57 (%5 EEE &FE L ¥ (Faciltate Reseller Support) - “ér‘é WA K
2_ 1% 4 »x % (Combat Competitive Promotion Efforts ) &2 ¥4 X & &4 & & 2.
# % (Reduce Sales Fluctuations )

BERALEF G LR RS 2 TR LR g Bl YR I
WAEITNG Rk FERSREI LN M ERA L EEY R
7 R4 R T ,)i 2 i g # g iV, 1% ¥ R4 m); # RipHh A ot i
# (Davis, Inman & McAlister, 1992) ° X iT# > M3t RpLpd 2 240
R ARl A AN AR N L T R R S B B W T SRR
W A g Fe R g M AT R o 287 7 1395xRamos (2005) 5§
RREE RS2 R EREAS TRERFELER SR kY

26 wEF |2

dT R ERLLEFTAPBREFFEE £ F 5 T RBRBEF -
#HBE A 0 EER A JF‘f {7 »xenig * > F A H (Information
Technology, IT) 3k F P e & > 4ofm £ & ﬁ &L AT ER FATAL
HH#-2 L £ &3R4 (Chen & Huang, 2007 ) © F]pt > pEp b7 4R 5 T3
A (IT) > #rrr el PR (Online Intention to Return) F %4 #2 4
AT AP PR R A G 131 (Davis, 1989) o 1U¥5iE3 B X #F
TAM fjzfpersppi@ * (75 Faig * (£ (Chenetal., 2004 ; Ong et al.,
2004 ; Vijayasarathy, 2004 ; Lai et al., 2005) ° % + F 3%t o B 5 P
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ﬁ%$£’%?ﬂHﬁﬁ&rl%ﬁﬁo?wb%H@jﬁ@?Wgﬁﬂé
1S NE A W= R

FH % #3] (Technology Acceptance Model, TAM ) £_ ( Davis,
1989 ; Davis et al., 1989) 13452 & 32} {7 % 1234 (Theory of Reasoned
Action, TRA) #73% e PN * AR T % foi # f; %
2B o PenA A BEN B - RV IES o it j\f"*ﬁﬁiﬁii&
XBEGE-TEIR G P2 RRIFERY FRIFTAPHDOES - FHER
fdle 21 4% 0 AW 5 a0 (Perceived Ease of Use) ~ p L7
#* (Perceived Usefulness ) ¥4 fh> %#ic> m i@ % JFL‘Z it B (Attitude) 7
% % B (Behavioral Intention) ~ # * {7 5 (Actual Behavior) % 4p & % #c >
ot 2 FFenlf ko Ao 2.1 Ao o

i \
T i R FailB > #*F5
7 = 7% &
W 2.2 #4422 #H3(TAM)
L kR - Davis (1989)
FHELHA (TAM) Bl * L2 fidlanflfk b » o 723

ﬂﬁ‘éiaﬂ‘%%ﬁﬁ\ﬁﬁﬁﬁ%auaééﬁﬁ
( Amoako-Gyampah & Salam, 2004 ; Davis, 1989 ; Davis et al., 1989 ; Gefen,
2004 ; Gefen, Karahanna, & Straub, 2003 ; Pavlou et al., 2003 ) - Davis et al.
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(1989) sn5 4o * 1 (PU) fdn B AApiz @ % R 2 kg #ied
1PAROAZR AR HT 0 F R FEOT R - TR IRV
@%’Wﬁ“?ﬁﬁﬁﬁﬁﬁﬂa’k§@W%?i%ﬁﬁﬁ%§jw
tosf s (PEOU) RApR * Fip & % - BRAF AR ER
FIFFRFDER > Y %?ﬁmﬁmﬁfﬁ§¥§”,gﬁw}i
AL Al g = (Davis et al., 1989 ; Moon et al., 2001 ; Robinson, Marshall, &

)

\+¢

Stamps, 2005 ; Liu, Liao & Pratt, 2009 ; Lu et al., 2009 ; Hausman & Siekpe,
2009 )

¥obo PR (TAM) 2y * 4 (PU) ¢ 2 #3580
Jﬁ;‘@l}%} » 2 s 5 % (PEOU) ¢ ¥ 3 * 12 (PU) FRfgaf
7 & =% B (Amoako et al., 2004 ; Moon et al., 2001 ; Wixom & Todd, 2005 ;
Wu & Chen, 2005 ; Lu et al., 2009 ; Cry, Hassanein, Head & Ivanov, 2007 ;
Liuetal., 2009 ) - * Devaraj, Fan and Kohli (2002) ## 3 PIEHIR IS Lot B
MR e P RLPET (T 5 0d F] o AF7 7 145 Koufaris et al. (2002) 3 o
MRRE Ry 2 o3 YIRS TR AL RS >
W 4 Py AR R o
REER RS P m i Ry REEM T ok BEEIRG

¥

ST T PR R T I SRR S
) z%i;swwwf%’ HRER R R r e d o i

PO REEHERT AR ESRELTRLRE BT BRLBE
7 a LB k2 22 85% R (Chau & Hu, 2002 ; Gentry & Calantone,
2002 ; Heijden et al., 2003 ; Shih, 2004a ; Shih, 2004b) - i3 # 7 #-FL 5
X E O AR M OF FH50 ) (Hsu & Chiu, 2004) o ]t

LR i 0 BLS B R RE 0 6 RS ¥ E - BATTAAH o &
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SRR M IS RELE S @ RR AT D FH A
PEFRLGFEE RREP RO R A% T F RS ko
T T R T 2 0 R A EOR Y RS Rk 4 T
AR od WREREORY FARLEPHFERHY 752 - > FDavis et al.
(1989) g diarf 3 * 4 (PU) 2 A & FEF% > a2 * (PEOU)
o RPEBFF -
Lo g i{%%:‘iﬁ%;‘ #h R FPNAEE A E G AR
W p R RGP AT R ) S H R B ety ¥ Y (Luetal,
2007 ; Nentjes, Vries & Wiersma, 2007 ; Hasan et al., 2007 ) ° F]} * 57 3
PR ELEG R R iﬁ‘“%‘&é?ﬁ B2 R &
FrAaogRd o (PU) FFRIR Y FH T RRp EALRY R > 20 5
e H 2 MG MRS A2 F A (Cry et al., 2007 )
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-y
-

=% 3%

* éﬁ;mygamfpﬁvtww;%%;’%m/-m
KA AR $ 2 S MY pr ek 0 & 2R
SEGHP AT Y LRELFEET R NFREIFEN %%“
MR P BT AR SRR

Baenl B 5 S e &5 Ay HRERF X
PR fpit ¥ T PR AT

LA E? SUBRTC A SO IPE S R UMK

31 7% % ‘f#_

AR R AR B K T R T

;oﬂﬁ%?f@%iEﬁ’jﬁdﬁ:iéﬁﬁﬁiﬁﬁ’ﬁﬂip
L EHE o Ac@ 3.1 AT o

Eil&})’};’? f” F“‘ z I——_‘]% 1E‘ f’fﬁﬂ

Siad ) LK )
Y el
== > PR
R4 5D
fr%i”ﬁ Eaed
B 3.1 7% FHW
TR kR AT R
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32 A3 ER
AT H - R AE R 2P R T AR R
o LB RER N G R AL L RS 2 E ] R

Wo (TR APP ch AT o

3.2.1 R ES FABHL LR

ERBCEEY 5 WREGREF FEOER O FHE B ON AF
R AL R Y TE BT kenE-% (Novak, Hoffman & Yung, 2000) -
FE LA BT LS D REN R A BRDER TG
(Jarvenpaa et al., 1997 ; Rice et al,, 1997 ; Eighmey & McCord, 1998 )
MURIL T Y 2 dp TN AR BB T R A TRE 2R Y o bdri
* 8 i% (Trevino et al., 1992) ~ #c48 ( Webster, Trevino & Ryan, 1993 ) v
vz 955 (Novak et al., 2000) o Koufaris et al. (2001) %= 37 B % &P
R Ao S4B ¢ W e RS 2 T JFT i PR FE o Bauer,
Grether and Leach (2002) #F 34 %8+ 2 AR £ B 05 g 12 > 4 P4 Sa8 1
Slad i} 7 g LARZ €& FlF 2~ o Koufarisetal. (2002) # % % %
R ﬂ %"’ ﬁff? Yo it H TRy BARfoAeE  F LT g akeh

w

HI @ o i $AHE LA & o il P -

T2 b AAR AP LT
R0 iEdm BB R PRAE  HREE
NAFIHEPREEZ L PR o F LAEE R *

i3 =

BEP-FT AR B 2 JRIE > R A iR RGE € X P2 s T B cn @l g
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(Aladwani et al., 2002 ; Alba et al., 1997 ; Jarvenpaa et al., 1997) - ¥ -

B AR EAE TR AAIERF FLERERF L GRS

=3I RER R LR OEF (Kimetal,2009) » 3= 5 p

Mo F Ol s bR iet 2HE > FIHEALERNA S B L HES

2 G ESEEL  FRPEPEL ML - Changetal (2008) #4E % 4 & & F

Ahm BIRA B P T & FEE G ORE

MR AR #p;’%Vg%@%%'ﬁifﬁ%ﬁﬁﬁ%ﬁ

Bicd L 7 pFong & a0 R Hm LR
€ H

i)
HEFSREF IR Fa 5 MIb A

‘E\

TAHHI P E LRI T MM FE P T G

H2: P HIMIEEREE AW %o

323 T iEHEBELRE
GEREOFLEEER BRRILY IR SELE
FLE % B (Haetal, 2008 ; Kim, Kim & Shin, 2009 ) ; #* ¢ » g% & % &

BELPFARFRERLEOT T FREREZTEI DT %2 K
W PR E A 6 R o BRA o niReR
%gﬁﬂqéﬁﬁﬂ’gﬁgnif&&é?%’%%@*ﬁﬁﬁkﬁ
PRSP g % 3% & (Anderson et al., 2003 ) - Chaudhuri
and Holbrook (2002) 32 3 X 2 L /R B RENME L LT F|E2 - - F
o R EHeEEY AR T RPATERL AR R
% (Schlosser, White, & Lloyd 2006) » = &c i& i %”’ FRER P B BAREIE
( Gefen et al., 2000 ; Gefen et al., 2003) - ® Chiou (2004 ) % B

FLF IR I RPFFIERBLRELPR -
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ERFRAY 0 3 aFL SR BER s o Gefen (2000) 45§
B HR b R e R RAEY G AP B 4 0 TG SRR
PerbA RGBT BRE J R DM L P RS TE A DR
oo e (H L A
2001) » T F kR
R R AR
Manrai & Manrai, 2007 ; Leenheer, Heerde, Bijmolt & Smidts, 2007 ; Heim, &

{ = £ & (Papadopulou, Andreou, Kanellis & Martakos,
PR RRTILIFIRFICEFR DR ERELARY
A2 R ¥ € 3 4 (Auh, Bell, McLeod & Shih, 2007 ;

Field, 2007) o zk &3y %‘* LBERDERKF  BEE D PRET &

AR Z % 3% &2 (Ribbink, Lijander, & Streukens, 2004 ; Lin et al., 2006 ; Kim et
al,2009) - @ EAEELBREF L EELY DR - RHEL 2 i
BRI E gL R m&ﬁﬁ’ﬁ%; TR P §RBAEL L

BT OEGR:
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el
)
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I
| —
(=
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)
H
beits
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s
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=\
=
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324 w4 EHHE LR

THAERART PRESPEFET A HFB2QCRFFEAT FR
PP A Uik A v ot @ iE 32.4% (MIC, 2008 ) B¢ L ERE B
BARHE 7 L IR EE KRS R F Y o Pride etal. (2000) 4p &1 0 ¥

1¢

i AR 0 N SR R Ll o ' R AR

A
%mg\.ﬂ\’xgm g_%—h ‘p'u‘:ﬁ}ioﬂ:m ’-‘:\ﬁ};mlw ?;Eg%i’/{/ﬂ
B § MRS LR (Ramos, 2005) 5 Fot » Bl b & (7 4% 8

i

CH R ER RS R N UR N H R R E Y i

=

EH Do d 2 piFHT o AR BAE RS AR
A AR R o SRS L T R

41 M ESHL LA L
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325 &= * LHLBRIE

AL (TAM) & T+ it JRi+ (E-Services) ¢ » & 7
4 (PU) € &+ 5 B8 E & B Gefen et al. (2003) ° P w0 5 &
AT FE 1580 F 4 0 R A T it 68.7%  Fi B Rk g
oo A A EFF LR Jﬂz 4] dre R bt BB R R o FL
Bts 8% (E-Leaening) 2 i (IM) 7 %% &1 > @ * ﬂ
St a4 P gD s B PR LH (Lu et al, 2009 : Liu et al.,
2009) ° 1245 Gefenetal. (2000) =% 3 %% > TAM » S #F hhf %
#2733+ (E-Commerce) » 2R ﬁtl‘ DS ek 2 Ak
SR Rl R AR R R Tk Mok £ R (Liaw etal, 2003) o

Cry etal. (2007) % B2C 7 &+ i* PRi% (E-Services) # 7 ¥ :LF > i

BBl TR e MPMELBR T L HE R kit
TR XA RBE AL Ra o Y B b LE RS
i * g% (Devarajetal., 2002 ; Koufaris et al., 2002 ) © 34557

TREMT O BRRFRONRREY LT 0 EG g BEL D
i * £ Ff o Koufaris et al. (2002) 335 sy ‘}n‘f + 72 7 - e g Jﬁ‘ fe
PR BB o T - AR TR AR DR AR BLR o T
fr-%i»tf;fw&mgﬁﬁfs;gﬁxﬁ -%zfipi f‘“‘ A b R j\;_:.r £
PRSI R P R R R F L AL R
it oo 15T OEGR:

S5:FF v LI & e

3.3 HivI T A

AELEFELRAORN LR A b5 Likert 7 8% R R 0 LA
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I Il A

=k

545 T2%FE ) - &4 éjgieﬁﬁ;{gii{ EETRR

2N s REE T R E40T £ 3] AT o

4 3.0 B Rk v 7 Lk

Fh LA

it (7 L&

% g

o g AR (X))

K LR AT o A 2 GUE ST .

Agarwal and Karahanna ( 2000) ~ Koufaris et al. (2002 )

PERPREHRT FONELT 2T w i ABRERF

el 4 e
3 ¥ 'Ii( Xz) . .
Chang et al. (2008 ) ~ Koufaris et al. (2002 ) ~ Kuanchin
etal. (2004)
W JFT G AEFTREES L ERY S BT
TES EP T HFEEFCI
% (X)) Auh, Bell, McLeod and Shih (2007 ) -~ Heim, and Field

(2007 ) ~Kim et al. (2009 ) ~ Leenheer, Heerde, Bijmolt
and Smidts (2007 ) -~ Manrai and Manrai (2007 )

BAE B (X,)

PR R AT R R P R o

Pride et al. (2000) ~ Ramos (2005)

j‘rﬁiﬁﬁ (X))

RIS B2 =R TR R et pyid
)i ]

Gefen et al. (2003 ) ~ Koufaris et al. (2002 ) ~ Hausman
etal. (2009)

ERERRE®Y)

WP R R RS LA LA E SN X DR F

Collier et al. (2006 ) ~ kotler et al. (2000 ) ~ Wang et al.
(2007)

N Ry ]
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AEE ARG RIS AU AR ERFEE LR 0T L RS

2 ¥ lmp

3.4.0 B ¥mt

TEETRLELAAIL R ER ARG RS 2T 4
MA L 2B ER o RRERY HALETF IR RRIA AR E
BT 2. Z R 4003222 fmi8an & o I3 LT PR L £ PR
Zo4 (Likert) 7 B B2 1R E T2%¥ 22 |, 20842 T2 R >
RETHE | 4, TR ~58 & TR cBREHhR

S hd fF A EF AR AL FERHH T N R LY
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q?~ FPELE - ERE AR AU BT AFETRERD A (T
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m

BRI TR AR 0 FEILE 1S A 27w ip] (Pretest)
# ORI P R R B AT e F AR R P R R AL S
UERRBT UREPEFEATY R AR IR SRR

TR MFERR L L Ak B RER P

|

O
-

1 BEF AR 20 P
CEAFLIIE G A R F 0w oo d kR 45

\4

ORI R A R R 2
o MY it * gk A 5 SPSS 12.0% 0 » i*u‘i;zl LRI R T R -

REA LT B

XV Lo fFR B R MEA G F M ATy LR E P IR - &R hCronbach’

s oGl (ML B GE) XIFREAFTA AL Eaw o B Gk

Frar03) 12 fF » B B4R < & 57 5 R4%F o Cronbach (1951) $#*+ & &

*=
{5
|
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e
=y
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b
g
=
o
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P
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# 32 T RFTLRE

o F %
Cronbach’s a = 0.35 MR
0.35 <Cronbach’s a = 0.70 PR
0.70 =Cronbach’s « B ER

F L kR : Cronbach (1951)

3.4.2 B X%

RRAPT DR RREREE X AR ok 33 970 0 AP AR
PRy B4R ~ 21~ AV ES o F 5 v s LR g2 Cronbach’s «a &
A%l 5 0.775 ~0.802 ~ 0.764 ~ 0.641 ~ 0.710 -

233 2 gEERELFESE (FR])

Pt 20 B IF 13
W& #e o
’]‘#Eﬁ aie
Foif P 2 AB 0.775 "
0.609
Sl s 0.492
ﬁ']”ﬁ’; FIE 3ty w48
(= 0.802 w5
LR 0.764 T
Riah Wy B 0.641 o
£ LR 0.710 o
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IS e AL EF 5 06090 & 45 2 Cronbach’s o iy § & FIER
ZEBEEO06(ZFEFE 89 » FIptgEicr N X o

Pt EREERF S FSAF- e R H
5\“%?%%°ﬂﬁipi%&%ﬁﬂﬁﬁﬁﬁﬁﬁ,ﬁﬁ?ﬁ%’
pAFERNOE LN A G R R FHRRE, L ELREL T
FOXLF LEREPREL R KR THFRI P HRT TE -

AL PR BRRRRRELN S A T AR BE LR
SRR ERERFRE LRI F o B 5P R R

b X

A
KO FA B R E% 0 L B AR S et T R
%

pp)

LRIF LTRSSk kv AE AL LG -

BB (9 REDPFDEAT > RAFOREI SR IEF 2000 4
GERAE e AFTFRRY P HEMLEL AN L S KL G E
TR PR L A fihdke T AP HE RN E R 0G @R
PR SR AR W DA A TR T B A E R

o @i gk e AEF LS RPENARL LS 2L 0 0 g

~zmf

Lo REQARE S NF R £ N300 5 > w2757 R E
;nju;rj #E TR 250 > 3 22k 2500 > BB w2 91.7% > 3 2k B vz
*83.3% -

35321k
AL E* SPSS 120 Sz 2 XM A EFR S FTHRIOA 7 £
1 STATAS.0 £ Bt 47 T W8 ¢ 2o M e T g A 17 BT &

LR IR - el S A e
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3.5.1 At szt

AR AR 2 A TR A A R A 4T AR A
kA FALE T A e s B A~ Tiodck B E B A KA o
AR M s E S RV AR BE S TR FRY RRES
BB F @ apli e A RYWFIEFHMLF S22k

\“-
-n\1.

gAY

352 TRERK T

g en TR R AR £ oh- k4E (Consistency ) » 7% T — # X K
bl RRHRE L o RE S NEELE A - REEDEE - AF LR
* i ¥ * ¢ Cronbach’s o 38— R 47 0 % Gk T2 1 &R
A%B2 §E P B anp - R4 > 345 Cronbach (1951) & & fh#ics
<307 2T EFRGRARO0THOISF L7 TR F ]3035
e R RN ,"lﬁl“’f o — A 3n % % Cronbach’s o % #c = 3> 0.6 B % 7
PRt RkMEF (L5 E 0 R 89)

F
AR PR AT RS MR RS 0 B AR P 0 G
et e PP ARR B AR AT HT A & AL 472 (Principal
Component Analysis ) ™ &~ % 8 #c (Varimax ) > /2 2 #& i > F B~
FHCE A2 1 hFl R > £ 0.5 175 M F T E | F 2 $Ey et
R R A N R RS A Y R

RS BHs BFFFLE55 @A A4 -

gt

B4t o TR i R B Gt A R iR

353 £ & fkﬁ?
AR R GG s R R S e
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FREAeIEET BiEe RFEFRFRRLBIROFE oIS TR
RERCA R A

d 3 OLS fo 3+ fF 03] 7 it 4 483 71 % fochie & s @ ix ok
Ao iy A BB R R A feenis B )t 0t OLS sufdie fFik r 8 5 en
BEoWRfEE B Rl (o TP 245 ) JFE 8 (oL}
T Tya | Bk » B2 2 MR SRS FIREL T LA D

fiﬁ
o
5oy
—

B %o blde o A B 2B R K R RR L LWL P PERT i
§F CFLE ot OLS WA F B3 d | B HT fhf3 P - 3 %

Iy ERE ‘5\'*{7“?‘}—-\: fe A2 BRI T ARk ?7}—"7\}3’%’
%gvl ],io

d > OLS 3 F i R* 4% » *»&_Koenker and Bassett (1978) #& 114~ &
g ETTT (Quantile Regression, QR ) f%;+ OLS #7 & 4 ef* %8 - OR & #7/# ¥
WO R REOFE AR AT RAROO0<O<) I HFREAAE L L

TR R QR A AR RBINEE EREEF A RN

A

R m L I T M A FI R R Al AT o B QR
RYTE 7 E R ERE VT RORATH AL OB T E K
QR t 2458 & A % B+ o 4o Elston (2002) & * B4 75 T0 35 crp BLIE 24
2 7 & £ ~ Anton, Deltas and Khann (2004 ) & * >* %8 %% ~ Kan and

Tsai (2004) & * ’?‘Tﬁ? R o 1R FEEE )gk&;?—’r QR £ OLS
iR ATAR o A o L kY o e T QR AR
TP H 5 oREFR Pl AR ?'}I%%}*iﬁn’ 7 # QR
%2 O0OLS 3 AR A AR e RS HFLE o
F1pt > A< #* Koenker and Bassett (1978) #13#% 41 ek ii&ﬁﬁ?;‘é (QR)
KfFted b AR TRPRRYFF LSRR R TR ES
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Fo mas B d B fiheT GER  F 0 R 294)
Y R AFRE X GRS B TARARREDBE B
DR i Sl e AR R ET B AL 00<0<]) 0 B F

O~ B3k fFenp il S B nT I8 Hif L ¢

WwﬁF%P >

ie{iY;>X; ,8

Y, — Xﬂ‘+(1—9) >

iefiY;<X; ﬁ

Y, - Xﬂ (1)

0-] (%) *0.5> P fhandel L hfdiche ] () @ f P4 e
ok ) st Rt e e (+7)5 §60=05 & f LRk
E AN (1) 5] SEFLZ2 DD RIBAR PR > TR
AT S 50588 (e i) wiFe g (1) & - ah- 1pip i

.
e .

Tli (9_ {yi- x/;’<0) 0, (2)

t=1

Hel, 2% *Am#ﬂ #ic 3 #c (Indicator Function ) » # & if f2 3 (H)i%;{Yi e
FE s BoRs RafFaiide fO)T AER AT RS ET o f2
PP X, HFIR Y, gmedk o Ptk 0 ﬁfiﬁfxﬁz FATE AR T
T R 0 AE LR * M E A 2 (Bootstrapping ) > B R AsH AP
BEFmMmADEF R EFRAPFERI AT RN (1) 24w

-~

et iy - REEREE (T RELG - RiEhX R el )
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Ppot o AetF TR RE 2 A i ﬁ?"?ﬁtmw#ﬁ Z_ ( Buchinsky, 1995) »

Bypst (1) AP TR RREF 2P FF AT HE U
TR ZA8 (X )3 (X)) 3T &HET2g (Xz)‘f’%;fi (X,
A EE (X, )~ Y (X)) 37 Bie RFEAPBRREBR

FEehF & o F B dest (3):

Y =B+ BX,+ B Xy + B X+ B X+ B X+ B Xs+e (3)

BA BB B B B B B h i e SA o A AT
';i’ll/a\ﬂx‘}ﬁ?;,z' wiEN (2) x‘}ﬁrz Bz Bt o Tﬁ—s—ln\ﬂx‘}ﬁ?; FE B
T 2iE (OLS) s fmrt g (rk 4) & QR A 472 ¢ > 3 § F $20
£ g & 801 9=0.05,...,0.90,0.95 ( Kuan, 2007) > » 3 & § 1

6=0.10,...,0.80,0.90 % 4 B A & A (FHF B2 2 9) &
T ETEREBEFEEMEMIELTE o TP AR A

!
LEE A BN AT EREL £60=005,...,090,095% 19 B &7 4 47
prh o SRR RAE R A R ¥ G > A 3 12 Bootstrap £ 47
PiRiE R EEREV DA BREH S R A S B E
A2 B RERBITEE GIEHERE o It 0 AT Y 2 Bootstrap £ 45 3 % >
AR hetE AEF 1000 X E AR 0 BT AT FE 3 (Kuan et al,

2007 ) °
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i

AR EHE L N ERE A T AR SRR
BEHT A N AEL LD e F AL B O K At
M st W AT RAZF R TR TR AT A
- FE A2 R REEE A 47 4% Cronbach’ s a A3 HFE ¥ %5 & 4

SN ARSI PO PO L R

B b tsRI A1 STATA8.0% £ HMHF T Lo M e g &

>
»
™

\4

Mg e TR MBI E T AR R

4.1 &t it 2 47

AL 2R AR ERRAES =+56EF1 AR T % g &
Fiep st e LA L L o iR 2 T B
TE s R EE ARG R A T

AT R Ewreng 2 E 52500 0 7w TR A Ak A TR e
Bl b R e bl o A E L1514 0 T P E 599
Ao ] £ k5 A #60.4% 2 39.6% o

GESSEA G 0 P I2130/K A Bk 5 .’;—f’ﬁ 1307 » ik 541 &
52.0% H = £31-40% £ 701 1£28.0% > 41~50% £ F 311> i612.4% >
208 5 0T ST B A 15~ 0 F R HERT6% T LT o
E ARG 0 drd Al e

EPFORTRES S EY BB IAL L o 2B 51304
(52.0%) % 604 (24.0%) » H = 5 &~ F ¢ /BT o b 54k K 24% >

4o 41577 o
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241 HFEATH

$IE e & 4 = K A (%)
}w) g 99 39.6
= 151 69.4
X 20 ()T 15 6
21~30 % 130 52
31~40 70 28.0
41~50 % 31 12.4
51kt 4 1.6
KT AR B¢ /BLT 20 8
b 40 16
B 130 52
AL 60 24
LS Big ¥ 26 10.4
T 31 12.4
PRI ¥ 39 15.6
Em¥ 50 20.0
F ¥ 4 1.6
RF 8 3.2
pd ¥ 12 4.8
g2 72 28.8
¥ 2 0.8
Yo » 20,000 = 11 F 92 36.8
20,001~30,000 =~ 59 23.6
30,001~40,000 57 22.8
40,001~50,000 =~ 22 8.8
50,001~60,000 ~ 13 52
60,000 = 1z 7 2.8

TR kR AT R
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B%“%"’fﬁ B4 A ddc 0 £720 0§ At 528.8% 0 B = E 4

FE 0 & 3 50(20%) 0 PRAEE £ 5 397 (15.6% ) T $311(11.4%)
g #2671 (104%) > fd £121= (4.8%) » 2%~ 7 ~ F %~ 4
WO 200 0 SR A 58.0% 0 drA 4 1H0T

£ EE T At 5 0200005 1T gk 5o #0920
(36.8%) > 20,001-30,000 % 714 # » £ 597 (23.6%) » 30,001~40,000
AeA fieo £ 571 (22.8%) > 40,001-60,000 ~ 4 581+ (18.2%) # = 60,000

ALk b AR R 5] 5 2.8% 0 ek 4. 1475T o

42 R F T RREF 2 KRR ST
B 3‘“’3%%’5@&‘1 P ARG G & 42 @aes i F Tk
TR b B 0 0 ] PR RS LR A 38.4% 0 20
~2 L PEF 79 = (31.6%) 0 2~3 [ PEL 43 1= (17.2%) >4 [ pEILL G
21 = (8.4%) » 3~4 | PFik ik & 4.4% o
FEE R R PR R G o R AR RS H 155
o AR A 62.2% 0 H =t PChome &+ pEt= 5 30 = (12%) - Pay Easy
PR 5 26 = (104%) o K Fpbt ey 17 = (6.8%) > Unimall 55—
PLA iT ~ MOMO 7§ 2Rpid~ % ~ Shopping99 & itk 2 6] 5 7.2% o
PEE A e BT B O & BT
Fh FARY > L1700 F JHEA680% BB R FHMNEE - ¢
FEHAEE R R LA AR312% T AMEIHEF L1 L P
WA R F R 2 At B ARER s § &% 3000 &
TEBG P BREHEAR 77.6% H= i 3001 o bR ASE
23.1% > 4rk 42 07 o
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242 g F R RS

$18 # A 4 e = ¥ T A (%)
T iamx X (% P
1] LT 96 38.4
P bR
1] pF~2 ] p* 79 31.6
2 PE~3 0] P 43 17.2
3] pFE~4 ) P 11 4.4
4] pErLH 21 8.4
B¥ @ * pPe
Gl 3 S 155 62.0
ka3
PChome 4%+ pi-4~ 30 12.0
Unimall 52— B4 8 3.2
Pay Easy pi-47 % 26 10.4
P e 17 6.8
MOMO 7§ ZRpE4» 4 8 3.2
Shopping99 2 0.8
His 4 1.6
A
e e R Lk 170 68.0
PR EREE 40 16.0
bR AE 20 8.0
RS 3t em T 18 7.2
H 2 0.8
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242 R F R RRAESFIED)

%37 B 3 = #c B A (%)
Ta- B!
1000 = 14 F 123 49.2
¥ E ok
1001~3000 ~ 71 284
3001~5000 ~ 33 13.2
5001 =~ 12+ 23 9.2

FAL R AAT g I

3 G RHRRAH
AEE L NA BPIAS - LB EGTREIELSIT 0 T L LA 2

fmEap? oo

4.3.1 Fl& & 7

AT AR RRES DR Y X2 RS 24 T B
JEARINENE SRR DTS AN L B e
% /4 17 (Principal Component Analysis ) »
AT s Ehon FRTRORFREFRDF]E c BiERCRFER
Pho UEPCAERAEG FlF o @ X FlR Ol h RIEP-S A T 1 hF]
2 ESHARAEERFBET AN T0% (34 0 195)

w @
\44
e
A
5
s
9o
2
A

AF7 3 4 W iE 17 Bartlett 725 #& € 27 Kaiser-Meyer-Olkin  (KMO ) #
T KMO E Mo it 2 BEAW0E 127 o § KMO i 4
BT LM 208 p2FhiRFAZAS  AEELEFFRLFT - &
i KMO 3 5 & 06ui(¥$i’%9ﬂo
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% 43 KMO =458

TR HEEFTFEA

KMO<0.5 LT
0.5<KMO0<0.6 IR
0.6<KMO<0.7 ¥
0.7<KMO<0.8 ST
0.8<KMO<0.9 i &

0.9<KMO R T

PR KR D EE 4 (R95)

KMO #hik de 4 43KMO 3= 2453 £ 9077 o H o i pide 848 - 5 8
o RE s BAEE i e R AL KMO R & e TE A ) 5
0.738 ~ 0.621 ~ 0.807 ~ 0.80 ~ 0.775 ~ 0.792 > *#>0.6 > * Bartlett ¥ 7} # %
PiE# <000l BT BAMATEL S X FTFZE  FLEFFEA,IT -

432 T RA¥

PIEER AT AA AR EIELT BAMNLRENAFL
o 5 & (Reliability) #pen& frg 1 L e it » He g RS- R
BrAfils AP REEVUEREAREE -5 - RERF I 3
Ly %3 2 Cronbach’s o HEAFELEEPN 2380 Fanp 30— R
Mo APy T IR REENE R L7 * Cronbach’s a ¥ i® 5 3 &
FrEdpth NRRRIE AP FH P LT - RRER- BEALEL (Latent

Construct ) =42 RE o
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244 LFTHG L FIRARRANEELRE

AR
fﬁ_\i =& 4 # Cronbach’s «
22

ol e # A 3 0.812 64.094
i o¥ed 3 0.641 58.324
=i 4 0.876 72.952
LN 4 0.879 73.491
R A T e 4 0.778 60.248
£ AR 4 0.810 63.969

AT EE A (FR) e R ¥k 404 3.2 #7577 > Cronbach (1951)
e oo #0353 07T 4B B ROCEEREAVES oo GlicE *
307 BB R AEE F M 035 FRRSIES  AFT LE 42
Cronbach’s o T #iciE@ @ i 0.60 24 F > o7 AT F 2R 53 L4 eniz B 4e

% 44 507 o

44 FEEEAH

b

ﬂ\lzﬁi VA Ex@&ra,zwif'r -\ (1) 1‘]3%,; 1‘4;@(7 ;-— —L ’ T';Ié;_,g, Lkﬁﬁ?i
BB T2k (OLS) @7 o ok 45 977 -

44.1 R RABE LRI

R TR RARR R F R R L LT F OLS
AR BN Y R «E%“‘;  Foo S Y B ABAR R Y
Jf‘f @ RpLpide 2 £ MR FRA%SE - 7 Koufaris et al. (2001 ) ~ Bauer, Grether



and Leach (2002) -~ Koufarisetal. (2002) £ 3 %% - R > %#E T

o
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o B AR L

m & — -H}lj,g\ﬂ

5 ER4e
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B

ﬁﬁﬁﬁﬁ HRAEF L PR R 5
i%‘ét mi\%i y e I,Li’—
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iz

EARE O M BRRIEFREMLROY R F o oS AT 2R
RHEEFLBDER FF o
B 4.1 FHA A 0 OLS 2 4df phdr 848 15 34 i 14030 & 0.25-0.75
AR T2 il E EF 30151 024008 1 0.9 10 b2 fhdici it
B o Flgt > OLS #ffp 3t it jFHcst - ¥ il § & & M il ide #AB ot
2,
Sial =
0.6 : - .
05t Lo o~ T D LI SR e
04 7 s T~ ", LG E
03 N e e — iy e
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0.1 1 L === RFTUR
ot N = = o= il QR
0.1 | :'
02"
0.3 :
0.05 0.15 0.25 0.35 0.45 0.55 0.65 0.75 0.85 0.95
A
Bl 4.1 o pit g2 v G EIS%LBHFR
442 I HHP I BB T A FALRIR
FA O IEBHLEIMOR L OLS AP IS5 f » 2 ¥
SEPICAREFELL OFESFETALBERH2 A2 R us g
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